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E89 - REINA GRIFFIN
Freedom. It's the ability to do whatever you want, whenever you
want. It's the ultimate reward of selling your business. But selling
a company can be confusing, and one wrong step can easily cost
you dearly. The Art of Selling Your Business: Winning Strategies &
Secret Hacks for Exiting on Top is the last in a trilogy of books by
author John Warrillow on building value. The ﬁrst, Built to Sell, encouraged small business owners to begin thinking about their

business as more than just a job. The Automatic Customer tagged
recurring revenue as the core element in a valuable company
and provided a blueprint for transforming almost any business into one with an ongoing annuity stream. Warrillow completes the
set with The Art of Selling Your Business. This essential guide to
monetizing a business is based on interviews the author conducted on his podcast, Built to Sell Radio, with hundreds of successfully cashed-out founders. What's the secret for harvesting the value you've created when it's time to sell? The Art of Selling Your
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Business answers important questions facing any founder, including— • What's your business worth? • When's the best time to
sell? • How do you create a bidding war? • How can you position
your company to maximize its attractiveness? • Who will pay the
most for your business? • What’s the secret for punching above
your weight in a negotiation to sell your company? The Art of
Selling Your Business provides a sleeves-rolled-up action plan for
selling your business at a premium by an author with consummate credibility.
Brenda Irish Heintzelman, real estate expert and founding broker
of Traverse City Realty, has been helping her clients buy and sell
residential real estate for more than seventeen years. In THE
SAVVY SELLER Brenda shares what she has learned over the
years in order to help you protect your family and your home
equity as you "make your next move." Whether you choose to
work with a real estate agent or to sell your home BY OWNER,
this book will help you navigate the seemingly stress ﬁlled path
through the issues you will face such as preparing your home for
sale, showings, real estate agents who say they have a buyer, negotiations, inspections, and seller's disclosures, to name a few.
"Selling your home can be a very stressful time in your life. Arm
yourself with the information you need to best protect your home
equity and to be sure that your next move is the right move."
Helpful Hint #1 Sign nothing until you have a full understanding
of exactly what it says and what it means to you. It is wise to ask
your lawyer to review any document which requires your signature BEFORE YOU SIGN IT! Brenda Irish Heintzelman Broker/Owner Traverse City Realty "helping you make your next move"
Practical strategies for conducting successful negotiations--and
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sustaining the results.
Sell your house in any market Whether you're selling your home
yourself or using a realtor, this helpful guide oﬀers all the information you need to make an otherwise-stressful undertaking go
smoothly. In Selling Your House For Dummies, you'll ﬁnd plainEnglish, easy-to-follow information on the latest mortgage application and approval processes, the hottest websites used in the
house-selling process, and revised tax laws that aﬀect the housing and real estate markets. From the author team behind America's #1 bestselling real estate book, Home Buying Kit For Dummies, this book oﬀers Eric Tyson and Ray Brown's time-tested advice, recommendations, and strategies for selling your house given current market conditions. From staging your home to utilizing
technology to sell your house directly to home buyers, this trusted resource is packed with tips and ideas to make your home the
most appealing house on the block. Prepare your property for the
best oﬀer Stage and market your house successfully Negotiate
and successfully close the sale Make sense of contracts and
forms used in the house-selling process Get the tried-and-true advice that will help you sell your property!
Welcome to the new sales economy: the ever-changing intersection of business trends, technology, and cultural dynamics. It's disruptive. It's transformational. It's also full of opportunity.Left-ﬁeld
competition. Commoditization. App-like mindsets. Less loyalty.
More decision makers. Faster ROI expectations. All of this has
shifted what our prospects and clients need to succeed, and how
they want to interact with and buy from us. This evolution in professional selling challenges everything for sales leaders and sales
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professionals-how to win new clients, grow existing business, and
deliver sales results. In The Modern Seller, Amy Franko explains
the factors behind this challenging new sales economy and its impact on customers, sellers, and leaders. She explains why it demands a modern seller: one who is a recognized diﬀerentiator, extends the value of his or her company's oﬀerings, and is viewed
by his or her clients as the competitive advantage in their success. Franko explains the Five Dimensions of the Modern Seller,
which will become your blueprint for success in modern selling.
These Five Dimensions-agile, entrepreneurial, holistic, social, and
ambassador-will 10X the eﬀectiveness of your sales activities and
results. Through research, stories of her own personal journey, as
well as anecdotes of other modern sellers, Frank oﬀers speciﬁc
and actionable strategies for sales professionals and leaders.
You'll deliver top results and impact.
At the core of this book is the interplay between technological
and business innovation and social practice. Although the
bene?ts of 50 years of rapid advances in digital telecommunications and computing technology have not bene?ted everyone
equally, they have nevertheless transformed almost every aspectofthewaywelive.Oneareawheretechnologyhashada clearimpactis in the way we conduct business. The rate of change that
brings about mod- nity has been considerably strengthened by
technological advances applied to product manufacturing, distribution, ?nancing, and management, which arguably form the substrate for globalization and consumerism. It is thus no surprise
that businesses closely monitor advances in techn- ogy and invest considerable resources in exploring possible new applications and market opportunities. Yet, consumers’ acceptance of
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new ways of buying and selling depends as much on business
and technology as on our society’s culture and the culture of the
material environment that de?nes our values, sensibilities, and
thus our commitments. Moreover, the rate of technological innovation is such that to the c- sumer, technology implementation is
fully opaque.Nonetheless, opportunities to carry out commerce in
novel ways also introduce risk to established - cial structures, conventions, and institutions. In modernity, risk management is one
of the core functions of society and to be successful in this, societies depend on their trust of experts. Experts take risks on behalf of society and are responsible for evaluating the full extent of
a particular set of hazards including those associated with a particular technology.
A handbook to the auction site describes how to ﬁnd desired
things, place a bid, communicate with sellers, pay for items, and
sell items.
Winning a sale doesn’t happen by accident. It requires thoughtful
preparation and ﬂawless execution. Because no two sales opportunities are exactly the same, a seller must develop a sales strategy for each opportunity that’s as unique as the opportunity itself.
Premeditated Selling: Developing the Right Strategy for Every Opportunity provides a scalable ﬁve-step process and tools for managing complex sales. The authors also explore strategic elements
that exist in every major sales opportunity and use case studies
to show best (and worst) practices in action. The end result is a
book that gives readers a solid foundation for developing eﬀective opportunity strategies.
Bestselling author Holden gives readers a look behind the curtain
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at how eBay auctions really work and oﬀers expert tips and tricks
for getting started. Include advice on bidding to win, how to sell
for proﬁt, and troubleshooting auction problems.
Selling is tougher than ever before. Potential customers are under
extreme pressure to do more with less money, less time, and fewer resources, and they're wary of anyone who tries to get them to
buy or change anything. Under such extreme conditions, yesterday's sales strategies no longer work. No matter how great your
oﬀering, you face the daunting task of making yourself appear
credible, relevant, and valuable. Now, internationally recognized
sales strategist Jill Konrath shows how to overcome these obstacles to get more appointments, speed up decisions, and win sales
with these short-fused, frazzled customers. Drawing on her years
of selling experience, as well as the stories of other successful
sellers, she oﬀers four SNAP Rules: -Keep it Simple: When you
make things easy and clear for your customers, they'll change
from the status quo. -Be iNvaluable: You have to stand out by being the person your customers can't live without. -Always Align:
To be relevant, make sure you're in synch with your customers'
objectives, issues, and needs. -Raise Priorities: To maintain momentum, keep the most important decisions at the forefront of
their mind. SNAP Selling is an easy-to-read, easy-to-use guide for
any seller in today's increasingly frenzied environment.
"For close to twenty years I have observed Mr. Chalﬁn helpingowners, business advisors, and students get a grip on the slipperyissues of selling a business. This book is a valuable distillationof his expertise. " --Ian MacMillan, Dhirubhai Ambani Professor
of Innovation andEntrepreneurship The Wharton School, University ofPennsylvania "Bob provided us with valuable outside perspec-
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tive while weprepared our business for sale and during the sale
process. Hisbook is an excellent guideline for business owners
thinking aboutselling their company." --Steve Gerlicher, Entrepreneur "Bob Chalﬁn's experience and intellect make this book
essentialreading for IT business owners. Provides thoughtful analysis andpractical advice invaluable to anybody who is even consideringselling their business." --Louis W. Fryman, Esq. Chairman
Emeritus Fox Rothschild LLP "Bob Chalﬁn brings unparalleled experience to developing andexecuting these transactions. His insights are tempered by years oﬀormulating these deals and then
describing the methods to hundredsof students at The Wharton
School." --Stephen M. Sammut Senior Fellow, Wharton Entrepreneurial ProgramsManaging Director, Burrill International
"This book covers all the bases for someone selling an IT (orreally
any) business. The observations on buyer motivations areparticularly insightful." --Mark Goodwin Executive Vice President and
Chief Operating OﬃcerPioneer Investments
Tricks and advice from eBay experts to help the reader win more
eBay auctions and make more money selling on eBay.
Provides answers to the most common questions about home
ownership, including "How can I ﬁnd an aﬀordable mortgage?"
and "Is this the best time to reﬁnance my house?"
All indicators may be pointing to a rise in interest rates, but home
sellers need not fear. No matter whats going on with the economy and the real estate market, there is a way to get a good price
for your houseif you know how. Thats where Elizabeth Razzi
comes in. Fresh on the heels of her well-reviewed The Fearless
Home Buyer, she now uses her vast knowledge and industry
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savvy to guide readers on the ﬂip side of the real estate coin. Broken down into six manageable parts, The Fearless Home Seller
covers every aspect of the home-selling process. In her trademark conversational style, Razzi tells you how to prepare your
house for sale, describes the care and feeding of brokers (and the
possibilities of selling without them), oﬀers a timeline of what to
expect when your house is on the market, and even gives advice
on how to say goodbye to your home. From placing classiﬁed ads
to hiring movers, Razzi demystiﬁes and simpliﬁes what can be an
overwhelming undertaking for any home owner. And with the
odds now favoring the buyer in the high-stakes game of real estate, the timing of this book could not be more perfect. All indicators may be pointing to a rise in interest rates, but home sellers
need not fear. No matter whats going on with the economy and
the real estate market, there is a way to get a good price for your
houseif you know how. Thats where Elizabeth Razzi comes in.
Fresh on the heels of her well-reviewed The Fearless Home Buyer, she now uses her vast knowledge and industry savvy to guide
readers on the ﬂip side of the real estate coin. Broken down into
six manageable parts, The Fearless Home Seller covers every aspect of the home-selling process. In her trademark conversational
style, Razzi tells you how to prepare your house for sale, describes the care and feeding of brokers (and the possibilities of
selling without them), oﬀers a timeline of what to expect when
your house is on the market, and even gives advice on how to
say goodbye to your home. From placing classiﬁed ads to hiring
movers, Razzi demystiﬁes and simpliﬁes what can be an overwhelming undertaking for any home owner. And with the odds
now favoring the buyer in the high-stakes game of real estate,
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the timing of this book could not be more perfect.
Everybody wants to be a super salesperson, to be incredibly persuasive in their business and personal life. But nobody wants to
seem like the sales stereotype: a scammer, carnival barker, or
pest. In this breakthrough book, best-selling author Dr. Gary S.
Goodman shows you how to do the impossible, to sell without
selling the conventional, rejection-ﬁlled way. You’ll Learn: The secret to partnering with people to unleash their desire to buy His
brilliant meta-messaging technique to insure better results. To
conquer human screening and voicemail to reach top CEOs and
other inﬂuencers. Why dressing for success isn’t what you think.
To tap your instincts about the best time to sell, and especially,
when to wait. The secret to selling to hesitant clients that have
had bad prior experiences, by gently eliciting their happier moments. Meta Selling is truly a new and better way to persuade
and to prosper, one that will empower you to capably control conversations while earning customers for life. Dr. Gary S. Goodman
is the best-selling author of more than 25 books and audiobooks
and an internationally renowned keynote speaker Fortune 1000
consultant. His other titles include: Selling Skills for the Nonsalesperson, Reach Out & Sell Someone, Selling is So Easy, It’s Hard,
Inch by Inch, Stinkin’ Thinkin’, and Stiﬀ Them! ll
For all direct sellers and network marketers looking to expand
their reach and achieve greater results using social media in business. Social Media Savvy 10 Fundamentals Every DIRECT SELLER
needs to know teaches you how to think smarter about integrating social media into your direct selling or networking marketing
business, with a focus on Facebook and Pinterest. Author and direct selling expert, Laurie Girardi guides readers through the
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most essential tips and strategies necessary to engage more
eﬀectively, pulling people in rather than pushing them away. This
handy guide provides the perfect foundation for a powerful social
media presence that optimizes you and all you have to oﬀer. Because ... you matter. You are even more important as a direct seller today than ever before. Direct selling is not just about people
selling products or services directly to others. It's something bigger. It's personal. It's powerful. It's about people sharing their passion with others and making a real diﬀerence (and a real income)
in our world. As the fast-moving, ever-changing use of technology
and social media seem to be taking over, you matter. Think of social media as an extension of you, your business and the experiences of your life. With time and patience, social media can become a powerful part of your action plan for your business.
A must read for anyone thinking about selling their real estate
property. Savvy real estate sellers have been using Seller Financing techniques for as long as real estate has been purchased and
sold. Why? Because they have ﬁgured out that it is one of the
most powerful sales techniques out there. The money that would
have been going to the bank now goes to the seller, which boosts
their overall return on their sale and provides a steady source of
investment income long after the sale of the property. It is a sales
method that helps property owners sell for top dollar, defer capital gains, and make their property attractive to buyers no matter
what the market conditions are like. In this book you will learn: How to value your property -How to determine your capital gains
-What is Seller Financing -Seller Financing versus 1031 Exchange
-How to structure a Seller Financed transaction -How endless the
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possibilities are with Seller Financing Take control of your property sale and learn how Seller Financing can set you up with income
for life.
The Savvy Investor's Guide to Pooled Investments oﬀers a practical guide to anyone interested in gaining a basic understanding
of mutual funds, exchange-traded funds, closed-end funds, unit investment trusts, and real estate investment trusts. It uses a Q&A
format to examine what you want and need to know before investing.
NAMED THE #3 TOP SALES BOOK OF 2018! Make extraordinary
sales happen! In the Age of the Customer, sales eﬀectiveness depends mightily on the buyer experience. Despite nearly-universal
agreement on the need for creating value in every step of the
buyer’s journey, sellers continue to struggle with how to create
that value and connect meaningfully with buyers. New research
bridges the gap and reveals the behavioral blueprint for sellers
that makes buyers more likely to meet with them — and more
likely to buy from them. In Stop Selling & Start Leading, you’ll discover that the very same behaviors that make leaders more eﬀective also work to make sellers more eﬀective, too. This critical
shift in the selling mindset, and in the sales role itself, is the key
to boosting your overall sales eﬀectiveness. • Inspire, challenge,
and enable buyers • Change your behavior to build trust and increase sales • Step into your leadership potential • See yourself
the way your buyers do • Feel good about selling again When
you’re aiming for quota attainment and real connections with buyers, this book gives you the conﬁdence and skills you need.
Comprehensive look at the process of selling a home.
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No matter what you want to sell on eBay—auto parts or designer
apparel…weird, unique wares or pricey antiques—the principles
and basic rules for successful listings are the same. eBay Listings
That Sell For Dummies follows the advice it gives you for your ads—it tells you what you need to know without bogging you down
with lots of ﬂuﬀ and peripheral stuﬀ. From the mechanics to descriptive ad copy to photography to getting it on eBay, this guide
covers: eBay options that can boost the appeal of your listings, including Buy It Now (BIN), Subtitle, Bold Title, Highlight, Box border, Home Page Featured, Featured Plus!, and Gallery Picture (a
must) Constructing catchy listings with a title that sells and keywords that pay oﬀ eBay Acronyms you’ll need to know Tackling
and completing eBay’s Sell Your Item form HTML formatting basics plus some free JavaScript scripts you can use to dress up
your listing Embedding images, creating thumbnails, and adding
bells and whistles (or not) Buying a digital camera for taking eBay
photos and equipping your “studio” Lighting correctly, and using
the Cloud Dome, light cubes, panels, and umbrellas Retrieving
your images and uploading them to a server (your free ISP space,
AOL, eBay, eBay’s Picture Manager, or others) Editing your photos, including cropping, enhancing, resizing, sharpening, and
more A checklist of techniques for preparing elegant, fast-loading
images for your ads Sprucing up your eBay store Posting your listing to other sites such as half.com, amazon.com, and overstock.com Automating with HTML Generators, including eBay’s Turbo
Lister, or Third-Party HTML generators such as Mpire.com Launcher or the authors’ free tool from www.coolebaytools.com Written
by eBay pros Marsha Collier, a successful PowerSeller, and Patti
Louise Ruby, a trainer at eBay University events and eBay Live,
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eBay Listings That Sell For Dummies is loaded with tricks of the
trade. It’s complete with step-by-step instructions for many tasks,
tables and checklists, lots of screen shots, and examples of good
and bad ads. With this friendly guide, your merchandise will quickly be going…going…gone on eBay.
Want to become an eBay entrepreneur? Nobody knows more
about starting an eBay business than Marsha Collier, and she’s
put it all in 1-2-3 order for you in eBay Business All-in-One For
Dummies, 2nd Edition. This all-in-one guide includes nine handy
minibooks that cover: eBay Basics Essential Tools Selling Like a
Pro Sourcing Merchandise Presenting Your Items Promoting Your
Goods Storing and Shipping Power Selling Oﬃce and Legal eBay
PowerSeller Marsha Collier shows you how to: Set up your business, ﬁnd and manage inventory, and run your business like a
pro Equip yourself with the tools that count—eBay’s search engine, online sources of information, the PayPal system, and
eBay’s management tools Source your merchandise and learn
valuable strategies for managing and maximizing sales Set up
the optimal eBay photo studio and develop and market your eBay
Web site Learn the ins and outs of online retailing and what it
takes to buy and sell online safely and easily Find deals on the
computer equipment you need Promote, market, and show oﬀ
your goods, all the while keeping your business legal Before you
know it, you too can be a PowerSeller! Get started today with
eBay Business All-in-One For Dummies, 2nd Edition.
Sell on Amazon and Make Them Do the Heavy Lifting Selling on
Amazon has become one of the most popular ways to earn income online. In fact, there are over 2 million people selling on
Amazon worldwide. Amazon allows any business, no matter how
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small, to get their products in front of millions of customers and
take advantage of the largest fulﬁllment network in the world. It
also allows businesses to leverage their ﬁrst-class customer service and storage capabilities. Selling on Amazon For Dummies
walks owners through the process of building a business on Amazon—a business that can be built almost anywhere in the world,
as long as you have access to a computer and the internet. The
basics of selling on Amazon Using FBA Getting started Deciding
what to sell Conducting product research Finding your way
around Seller Central Product sourcing, shipping and returns,
Amazon subscription, fees, sales tax, and more How to earn ROIs
(Returns on Your Investments) Selling on Amazon For Dummies
provides the strategies, tools, and education you need, including
turnkey solutions focused on sales, marketing, branding, and marketplace development to analyze and maximize opportunities.
Forms make or break the most crucial online interactions: checkout (commerce), registration (community), data input (participation and sharing), and any task requiring information entry. In
Web Form Design, Luke Wroblewski draws on original research,
his considerable experience at Yahoo! and eBay, and the perspectives of many of the ﬁeld's leading designers to show you everything you need to know about designing eﬀective and engaging
Web forms.
So, by now you've realized that thousands and thousands of people all over the world are cashing in on eBay. Some folks are just
selling the odd items lying around the house, others are full time
professional sellers and traders. What they all have in common is
knowledge and savvy that you lack; knowledge and savvy makes
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the diﬀerence between foundering in the sea of eBay, and riding
the wave of sales and trade, high and dry and sitting ﬂush! We'll
explore various topics that make an eBay seller a success in this
book.
Does the prospect of buying or selling a home overwhelm you?
Are you buying a home soon and unsure of how to prepare? Or
are you selling your home and wondering how to attract the best
oﬀer?Gillian Cunningham's new book of tips and best practices is
the perfect place to begin your buying or selling journey. Whether
you're a ﬁrst-time buyer or have been through the process of buying and selling your home several times, this book is a great tool.
This easy-to-digest collection draws on Gillian's years of experience as a real estate agent in the DFW area to demystify the real
estate world. Use this guide to start your own checklist for the
best buying or selling experience. Gillian's personal goal is to empower clients to make informed real estate decisions and to grow
communities one satisﬁed family at a time. This book helps reach
that goal by making Gillian's expertise available to you - the
public.As Gillian always says, "Make your NEXT MOVE your BEST
MOVE!"
A SUCCESSFUL HOME BASED BUSINESS IS INSTANTLY WITHIN
YOUR REACH WHEN YOU READ THIS BOOK In 2015, Amazon surpassed Walmart as the worlds largest retailer by market value.
Amazon's sales revenue has grown to $107 billion in 2015!
Telling you that Amazon is huge is probably no surprise to you.
However, did you know that 3rd party sellers currently account
for almost 50% of the products oﬀered by Amazon? Who are these 3rd party sellers? People like you and I. Ordinary people have
gone on to make 7 ﬁgure incomes on Amazon. Now you too, can
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become a part of the large Amazon machine by learning how to
list and ship your products. Learn how to become an FBA seller.
Learn how to source and list products. Following the method explained in this book, within the next 2 weeks, you can make your
ﬁrst sale. And then you can watch your sales and income grow as
you use the secrets in this book. Making 2017 a very successful
year ﬁnancially is within your grasp. Take action now and read
this book. The opportunity that is available to you is tremendous
since trends aren't going backwards right now. People are shopping more and more online every single day. The market is expected to grow and you can take advantage now and become a
3rd party seller. The method demonstrated in this book visually is
simple and easy to grasp and repeat over and over. Written in
very simple language, with a lot of visual aspects, this book is for
everyone who has dreamed of a successful home based business.
A perfect guide for entrepreneurs Whether you just want an
overview of the business buying process or you're ready to acquire an existing business, you know you’ll need to ﬁnance, negotiate and structure the deal and protect yourself from unpleasant
surprises. The Complete Guide to Buying a Business will give you
everything you need to know including more than two dozen crucial forms and legal documents to help you do it. You’ll learn how
to: ﬁnd the right business analyze the seller's numbers make
sense of the tax issues avoid outstanding liens and liabilities prepare and sign a sales agreement close the deal prevent the seller
from competing against you work with lawyers, accountants and
brokers The 4th edition of The Complete Guide to Buying a Business is completely updated to reﬂect the latest laws and tax information.
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The Secret To Seller Negotiations Most Investors Will Never Know
About...And Your Competition Hopes You Never Discover Discover
Motivated Sellers (Faster), Reveal Their Pain Points (Easier) and
Lead Them Down The Path of Proﬁtability Without Conﬂict, Resistance or Opposition (Automatically)
With a combined experience of more than 60 years in selling, management, and running companies, Lockhart and Herter provide
a step-by-step implementation guide to revitalize a sales operation and cut out ineﬃciencies.
Provides advice on purchasing undervalued properties, ﬁxing
them up, and selling for a proﬁt, discussing such topics as putting
together a ﬂipping strategy, securing funding, house hunting, and
evaluating properties.
HAPPY HUNTING™ ON eBay Aunt Fannie's cameo pin collection...the cartoon-character lunch boxes you had in third
grade...that cast-iron doorstop you bought for $2 but is really
worth $200....Whether you're a busy buyer, an avid seller, or just
a fun-loving browser, you'll ﬁnd countless collectibles like these
on eBay, the world's largest person-to-person online trading community. Now -- in this oﬃcial primer from the popular Internet site
that has revolutionized the collecting world -- the experts at eBay
unlock the secrets of successful online buying and selling, for everyone from the enthusiastic beginner to the seasoned pro. Featuring an introduction by Pierre Omidyar, eBay's founder and
chairman, and packed with tips and stories from "eBaysians" all
over the country, The Oﬃcial eBay™ Guide is the only authorized
book that shows you how to * BUY SMART -- unraveling the mystery of value, bidding to win, and learning how to spot the really
good stuﬀ * BE A SAVVY SELLER -- from writing the perfect item
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listing to collecting payments from your happy customers *
LEARN FROM THE EXPERTS -- top eBaysians, Ambassadors, Power
Sellers, and eBay employees lend advice and share secrets for
success * FIND THE GREAT STUFF -- how to work garage sales,
ﬂea markets, tag sales, estate sales, and even the other kind of
auction Packed with invaluable resources, information, and practical tips, The Oﬃcial eBay™ Guide also features entertaining sto-
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ries about the millions of people who make up the eBay community. It's your must-have companion for mastering the art of buying
and selling an astounding range of collectibles and items, from
the practical to the whimsical.
Describes how to ﬁnd bargains, place winning bids, and sell items
on eBay.
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